                                      Sachin Gupta
Mobile:+91-8881249003            
                                     E-mail: guptasachin_myaim@yahoo.in
Address: 10/131, Indra Nagar Aligarh (U P)

In quest of challenging growth opportunities in Sales & Marketing, Business Development, Channel Management, with a growth-oriented organization.



PROFILE

· A dynamic professional with More than 13 years of experience in Sales & Marketing, Business Development, customer Retention, visibility of product, Channel Management, Key Account Management and Team Management in leading organizations.
· A keen planner, strategist & implementer with demonstrated abilities in devising marketing activities and accelerating the business growth. 
· Proven skills in managing teams to work in sync, motivating them for achieving business and individual goals.
· A diligent communicator with excellent relationship building & interpersonal skills. Strong analytical, training, problem solving & organizational abilities with an unconventional & creative approach.



KEY FUNCTIONAL AREAS

Strategic Planning
· Establishing corporate strategies for achievement of top line & bottom line targets.

· Business planning and analysis for assessment of revenue potential in business opportunities. 

· Analyzing & reviewing the market response / requirements and communicating the same to the sales teams for accomplishment of the business goals. 

Sales & Marketing/ Business Development
· Overseeing the sales & marketing operations, thereby achieving increased sales growth and constantly monitoring the outstanding growth.

· Utilizing client feedback & personal network to develop marketing intelligence for generating leads.

· Conducting competitor analysis by keeping abreast of market trends & achieving market share metrics.

· Planning & executing promotional activities.
Channel Management
· Identifying strong and reliable channel partners, resulting in deeper market penetration and improved market share. 
· Developing new business partners to expand product reach in the market and coordinating with the dealers to assist them to promote the product.

Key Account Management
· Developing relationships with key decision-makers in target organizations for business development.

· Interface with clients for suggesting the most viable product range and cultivating relations with them for securing repeat business. 

· Managing activities pertaining to negotiation / finalization of deals for smooth execution of sales & order processing.

Team Management
· Training the team of Distributers as per various training modules in the company.

· Leading, mentoring & monitoring the performance of team members to ensure efficiency in process operations and meeting of individual & group targets.

· Creating and sustaining a dynamic environment that fosters development opportunities and motivates high performance amongst Team members.
Quality Exposure 
· Working with an organization which is always for its quality & worlds largest in its segment  


WORKING EXPERIENCE  

                                                                                                                 sep 2010- jan 2013
 sales executive
Microtek international p ltd.  
Job Profile 
· Responsible for the Overall Operations in  Inverter Division for Aligarh Branch

· Appointment of new channel partner and maintaining relationships with the existing ones

· Increase the sales and revenue through the channel
· Creating Brand Awareness by the introduction of New and Technically Standard
· Focus was on meeting Sales targets

A.S.M                                                                                                                      jan 2013- jan 2014
Compuage infocom ltd 

New Delhi

             Job Profile 
· Responsible for the Overall Operations in I T  hardware like as energy U P S & Relicell  Battery Division for Delhi
· Appointment of new channel partner and maintaining relationships with the existing ones

· Increase the sales and revenue through the channel
· Creating Brand Awareness by the introduction of New and Technically Standard
· Focus was on meeting Sales targets

SR  S .E                                                                                                                   Jan 2014 – feb 2018
Jai Ace Technology Ltd.
West U.P
             Job Profile 
· Responsible for the Sales  Operations  at Aligarh , Bulandsahar, Etah, Kasganj,Agra & Hathras distt. 
· Appointment of new channel partner and maintaining relationships with the existing ones
· Increase the sales and revenue through the channel
· Creating Brand Awareness by the introduction of New and Technically Standard
· Targeting Non attended areas and New Potential Customers all over the Area
· Focus was on meeting Sales targets
A.S.M                                                                                                                      feb 2018 to jan2022
Okaya power pvt.Ltd.

Western U.P

             Job Profile 
· Responsible for the Overall Operations in OKAYA, MTEK & DIGIPOWER BATTERY FOR LOCATION

ALIGARH, BULANDSAHAR, HATHRAS& KASGANJ.

· Appointment of new channel partner and maintaining relationships with the existing ones

· Increase the sales and revenue through the channel
· Creating Brand Awareness by the introduction of New and Technically Standard
· Focus was on meeting Sales targets

Branch manger                                                                                                               Feb 2022 to till now
E charge up solution Pvt ltd..

Western U.P

             Job Profile 
· Deals in Lithium ion batteries and charging station .  

· Responsible for the Overall Operations & Revenue of branch

· Develop area Mathura Vrindavan,& Agra

· Appointment of new channel partner and maintaining relationships with the existing ones

· Increase the sales and revenue through the channel
· Creating Brand Awareness by the introduction of New and Technically Standard
· Focus was on meeting Sales targets

ACADEMIC
Master of Business Administration 
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