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    Profile Summary

	· Versatile professional with 13 years of combined experience with background in sales & Marketing , Strategies, P&L Management, Client Relationship Management, Distribution Management and Product Promotion  

· Credited for developing multiple organization as a Channel Partner to increase revenue generation

· Expertise in strategic planning, market plan execution, account management and boosting of various sales efforts 

· Hands-on experience in formulating policies and planning recommendations to the management, deciding or guiding courses of action in operations by staff / employees

· Applied innovative & customized marketing & communication strategies aimed to increase customer acquisition, penetration & revenue generation

· Proficient in sales projections, budgets, cost-control systems & standardized procedures designed for stable operations & bottom-line profits; strategic leader with capabilities in accelerating growth & improving profits
· Transformed organization cultures, inculcated excellence, infused and cultivated talent and drive better governance transferring knowledge, learning and best practices
· Ready for professional challenges utilizing interpersonal skills, excellent time management and problem-solving skills
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	· Organizational Experience
Shri Ram Polymers (India) Pvt. Ltd., Shahjahanpur ( Sr. Area Sales  Manager) 
Since March’2016
SR Group Offering top class quality pipes in  Agriculture, UPvc, Plumbing, Column, Casing, HDPE, LLDPE, Garden, Conduit, Fittings & Water Storage Tank. This  company has shows outstanding performance & growth in uPVC Pipes and had created a brand image in local Market. unconditionally. We also add valuable experience with providing them an innovative and cost-effective piping solution
Key Result Areas: 

· Providing leadership to 10 Distributors & approx. 200 Dealers network, along with 5 Business Executives across territories of UP.

· Achievements include expanding customer base and bringing in new sales revenue with  Excellent customer service, research and conflict resolution skills
· Flexible schedule and willingness to travel. Achieved industry-leading customer and revenue growth by leveraging top-notch abilities in lead development

· Implement Sales Development functions Like Distributor & Retailer Expansion, Product Expansion, Sales Training Development, Industrial Dealer Management and Workshop Management for skill development.
Growth Path:

Apr’20 -Till Date:                  Sr. Area Sales Manager
Apr'18 - Apr’20  :
                Area Sales Manager
Mar’16 - Apr'18  :

   Deputy Manager
Nov ’2014 – Mar’ 2016
Hi-Glance Laboratories Pvt.  Ltd. (Medical Representative)
Key Result Areas: 

· Conceptualizing competitive business development strategies to develop market share for achievement of revenue & profitability targets and making the business visible for partners by ensuring healthy ROI

· Ensuring successful accomplishment of preset business targets in face of growing competition; identifying the prospective clients, generating business from new accounts and developing them to achieve profitability

· Visualized & designed schemes to promote trade & improve the secondary sales at marketplace, challenged competition by undertaking initiatives to improve brand visibility & occupancy of shelf space in marketplace

· Devising & effectuating go-to-market strategy of introducing products to win mutually beneficial deal; pioneering business development to enhance revenues by identifying market opportunities  

Highlights:

· Developed and implemented relationship strategies to maximize chances of profitably securing strategically important business 
· Increased the secondary network by 3 times & the primary network by 2 times within one year of joining the organization
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 Soft Skills
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	Feb'2013 – Nov’2014
Wallace Pharmaceuticals Pvt. Ltd. (Medical Representative)
Key Result Areas:

· Ensured the monthly sales targets of retail & billing through developing Channel Partners - Dealer & Secondary Network

· Executed tactical activities of dealers & secondary network as allotted budget

· A strong client focus and an understanding of clients needs.

· Grow sales for the market) by driving resources to attain sales and profitability targets.

· Prepare MIS/executive summary on monthly basis to submit to steering committee/top Management

·  Regular follow-up for outstanding payments
· We  have taken maximum response & Prescription from the Doctors by elaborating key benefits of our quality products
Highlights:

· Maintained the cluster as No. -1 position in Zone as per retail & billing 

· Acquired Expectation Surpass, Superior Plus & Excellent rating 

Mar’ 2011 - Feb'2013
Pharmexx India Pvt. Ltd. (Medical Representative)
Key Result Areas:

· Created new market of the pharmaceutical products through MSD successfully

· Actively involved in generating revenue and customer acquisitions and Retailer Expansion Plan.
· Maintained good relations with existing clients for business continuity Development& new retailer in uncovered area
· Built strong relationships with 122 new clients in 23 months.
· Energetic and persuasive Medical Representative adept at managing multiple accounts and keeping friendly relationships with physicians and their staff
· Created and maintained spreadsheets using advanced Excel functions and calculations to develop reports and lists
Highlights:

· Keen knowledge of  Product Launching & Brand Promotion

· Utilized resource effectively to ensure achieved the desired sales target and organizational Profit.
Received:
·  Award from General Manager Sales for the ‘Best knowledge’ in 2011
OCT’2008 – Mar’2011
Max New York Life Insurance Company (Insurance Advisor) 
Insurance advisors represent insurance companies and sell the insurance products offered by such companies to their clients. As such, insurance advisors sell insurance policies and, as a compensation for their services they earn a commission on each policy that they sell
Highlights:
· Energetic Sales Representative offering demonstrated success identifying prospects and converting leads into customers
· Demonstrated success in converting prospects into customers, servicing accounts and maintaining consistent sales levels
Received:
· Award ‘10 A Monther’ & ‘Flight To Success’
· Qualifying ‘PLS’ For The Month Of Dec’08

· Award Got ‘High Flier’ from Max New York Life Insurance Company 
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Trainings Attended
· Train the Trainers

· Self-Learning Program in Risk Management from e Learning college
· Completed e Learning college Program in Customer Service

· Human Resource Development Programs for Senior Managers

· Conflict Management

· S.T.P. (Sales Training Program)

· Transforming Sales Manager into Business Manager

· PRDP (Performance Review Development Program)

· Self Learning With Certification From Google in ‘Digital Marketing’ 
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Sanjeev Kumar Saxena


Sales & Marketing Strategies l Business Development l Team Management











� sanjeev.1999@rediffmail.com	            					�+91-8808606006, 6389020183





Strategic Planning& Execution


Sales & Marketing


Budgeting & Forecasting


Business Development


Competitor& Market Analysis


Profit Centre Operations


Channel Engagement &Management


Client Relationship Management


Team Management & Leadership








��Communicator





��Team Leader





��Collaborator





��Motivator 
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�   Personal Details�


Date of Birth:	14th Apr. 1986


Languages Known: English & Hindi


Passport: Yes


�Address: 257, Taju Khel, Near-Don & Donna Convent , Shahjahanpur-242001 , Uttar Pradesh





�  Academic Details 


2021: Business Management From ELC


2019: Digital Marketing Course Completed from Google


2008:BSc (ZBC) from MJP


Rohilkhand University, Bareilly





IT Skills





MS Office Word, Excel & PowerPoint 


Internet Applications & ERP
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