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Contact no.9867881911- E- mail- yadav.rakesh186@gmail.com

PROFICIENCY FORTE
· Formulating & implementing strategies and reaching out to unexplored market segments/ customer groups for business expansion.

· Gathering market intelligence through various surveys, tracking competitors� activities & providing valuable inputs for fine tuning marketing strategies.

· Identifying and networking with financially strong and reliable channel partners, resulting in deeper market penetration and improved market share. 

· Developing new business partners to expand product reach in the market and coordinating with dealers to assist them to promote product.

· Focussing on product visibility through distributors & retailers thereby increasing sales of product range.

· Building & maintaining relations with clients, generating business from the existing accounts and achieving profitability & increased sales.

· Interfacing with key clients for suggesting the most viable product range and cultivating sustainable relations for securing repeat business. 

· Creating and sustaining a dynamic environment that fosters development opportunities and motivates high performance amongst the team members.

          From May� 02 to Oct 2005 With SUN FLOWER ENTERPRISES Borivali,Mumbai. as sales executive .

Since Nov-2005 to Till Nov-20 with JOSHI PLASTIC INDUSTRIES on Company Pay Roll
Manufacturing of VIP Toothbrush & Toilet Brush in Canteen Stores Department
# Currently working as a commition agent 
Companys:- joshi plastic industries and toyo engeniring works 
current Territory:- Lucknow and Bareilly and Agra csd depots and cpc all utter pradesh.
 Have worked in HO and base beport,,dehradun,meerut, jabalpur depots
Job Role

· Responsible for primary and secondary sales of the company for Assign Territory.
· To achieve the Targeted Primary & Secondary sales volume through Team work.

· Proper Control & Functioning of Sales Depot. Based at Mumbai headquarter

· Proper follow up of Payments, Market Survey, Primary Orders, Stock Despatch & all related Functioning at C.S.D, H,O. 

· Actively involved in the promotional activity for the products
· Devising new consumer schemes for Unit Run Canteens.
· Demand generation, Merchandising, Display & Sales Promotion
· To make arrangements for proper Display and Availability at sales Counter for all of product & its variants to promote counter sale.
· Pending Bill certification and make arrangements to credit into company Account at Area Depot Level.

Highlights
· Travelled 17-20 days a month.
EDUCATION
· B.Com.from � Maharastra, Mumbai University in 2004.
· H.S.C.from –  Maharashtra Boad  in 2001.
· S.S.C. from � Maharashtra Boad in 1999.

COMPUTER LITERACY 
· Sound Knowledge of MS Office (Word, Excel and PowerPoint) and internet.

                    
Designation � Sr.Sales Executive.
PERSONAL PROFILE
Date of Birth:

26/10/1981


Address:

                Rakesh s yadav
Room no.06,Jokim compound,
Jokim chowl,P.N Road,

Bhandup (w),
Mumbai-400078.
Father�s Name

Samharu yadav.

Marital Status

Married
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