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====================== == JOB   EXPERIENCE ==================================

Company:- Shell India Marketing Pvt ltd

Designation:- Sales Manager
Duration:- Jan2020 -Till date

product:- lubricant oil. 

Key Responsibility Areas: 

1.Sales achievement through IWS, FWS, OEM, Dealer,mechanic. 
2.Maintain quality relationship with clients. 
3.Evaluation of outﬂow and Outcomes of schemes ﬂoated from time to time.
4.Newproject,competitor's activities,brand awareness and retail penetrati. 

Company: -        Samrat Plywood Ltd

Designation: -    Area Sales Executive

Duration: -         March 2017 � Sep 2019

Product: -           Plywood

Key Responsibility Areas: 

· Sales achievement through architects, OEM, Dealer,Contractors and carpenter. Maintain quality relationship with clients. 
· Handling Ahmedabad area.
· Evaluation of outﬂow and Outcomes of schemes ﬂoated from time to time.
· Collecting and evaluating data of project partie.New project,competitor's activities,brand awareness and retail penetration.
Company: -        Sunrise advertising pvt ltd

Designation: -    Area Sales Executive

Duration: -         Feb 2015 � March 2017

Brand: -              hording,sign board,flex

Key Responsibility Areas: 

· Persuading clients to buy advertising space or time.

· Finding out who controls the advertising budget in target organizations and contacting them.

· Offering a price and negotiating around it.

· Responsible for new development and search for new advertising space.

· Closing the deal and recording the details.

· Recommend appropriate sizes and formats for advertising.      

· Locate and contact potential clients to offer advertising services.

· Prepare and deliver sales presentations to new and existing clients.

Company: -         Rohit Surfactants Pvt Ltd 

Designation: -    TSO

Duration: -          Jan 2013 � FEB 2015

Product: -            Ghadi detergent, Venus, Xpert Dish war

Key Responsibility Areas: 

· Responsible for all products through distributors.

· Cultivate relationships with distributors and retailers, gain deep insight into their business and provide large market base to them.   

·  Responsible for new development and launching of product

· Responsible for new development and launching of product.

· Retention of existing distributors by providing good management and relation.

· Managing a team (Salesman) for targeting of prospects (New retailer acquisition).

· Handling distributor.

· Generate a high volume of sales with acquisition of new retail outlets.

· Analyzing the competitors retail markets, competitors pricing and as well sales 

· Timely and regular creation of various metrics like Daily Sale order and reports. 

Company: -        BHAISREE FOODS PVT LTD
Designation: -    Sales Officer

Duration: -         Feb 2011 � Dec 2012

Product: -           Sano GulabJamun,Sano Dhokla Mix
Key Responsibility Areas: 

· Responsible for driving Food and oil products through distributors.

· Cultivate relationships with distributors and retailers, gain deep insight into their business and provide large market base to them.

· Developing new distributors in different areas including local and upcountry.

· Responsible for new development and launching of product.

· Retention of existing distributors by providing good management and relation.

=========================== EDUCATION ====================================

·  Pursuing MBA (Sikkim manipal university)

· Bachelors of Arts (BA) from EIILM University, Sikkim  

· Intermediate in Arts. from Dr. Shyam Prasad Mukherjee Inter Mahavidyalaya, Sindri   

· 10th from B.S.E.B., Patna  

==========================STRENGTHS AND SKILLS============================

· Possess abilities to support & sustain a positive work environment that fosters team performance with strong communication & relationship management skills.

· Self-motivated team player who consistently strives to exceed goals and push revenue expectations and maximize deal value.

· Adept at evaluating emerging trends, addressing industry requirements to achieve organizational objectives.

· Positive sense of humor and eagerness to work in a growing team.

· Open to new ideas and intrigued by new perspectives

· Ability to handle multiple assignments and tight deadlines.
 ======================PERSONAL INFORMATION==============================

Father�s name               :               Raj Kumar Singh
Date Of Birth

   :             28/10/1985             

Languages Known
   :
    English, Hindi.

 I hereby declare that the above provided information is correct to the best of my knowledge and belief. 

                                                                                                                    (Raghuveer Kumar)

